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WILD 41st St
(Reader Submission)

A couple of nights ago, here on 41st St. between University
and Forest, I heard the distinctive "who-cooks-for-you,
who-cooks-for-you" call of a Barred Owl.    I wasn't at all
surprised to hear it - there have been at least a couple of
nests of this large owl in the nearby area, both with hungry
owlets nearby - I hear them every year. In established
neighborhoods, such as ours, we are fortunate to have lots
of mature trees which create attractive avian habitats.

A few years ago, I heard some commotion in the back yard
by the fence.  I was surprised to see a mother Wood Duck shepherding her flock
of fuzzy young to who-knows-where.  A couple of years ago, an American Kestral,

a diminutive and beautiful falcon, nested in a large tree
just across the street.  And, of course, there are the
common nesters; the House Finches in our hanging
flower pots, the Cardinals in the bushes, the Grackles in
the conifers, and others.  In the spring and fall, energetic
and frequently dazzling warblers, as well as vireos,
flycatcathers, and orioles flit through our trees. Even in
the winter, Juncos, Cardinals, woodpeckers, and even the

occasional Coopers's and Sharp-shinned Hawks that prey on them, can be seen.
In many ways, we are very fortunate to live where we do.  I think we are even
more fortunate to have such interesting neighbors with whom to share it.

If you happen to become a little infatuated with our
other neighbors, there are some great resources where
you can learn more about them.  Check out
www.iowabirds.org, an award-winning website that
includes an article about birding in the Des Moines area,
or the new book on Iowa Birds by Ann Johnson.

If you are lured into casting a wider net, both Sibley's
and National Geographic's field guides are excellent.  Be
sure to keep them handy - there's a lot to see outside.

Bob Cecil -  1315 41st St

(Editor's note: Thank you, Bob, for your contribution.  I'm sure there are many in our
neighorhoods who enjoy wild birds.  Word on the street is that Bob is quite an

authority on this subject, as readers may note.  Anyone else have an article you'd like
considered for publication?  Send to AndrewL@IowaRealty.com).
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What kind of
neighborhood

would my
neighborhood be
if everyone in it
were just like ...

me?

The (Local) Real Estate

Bucking the trend
Business is cyclical, and so are housing
markets.  When a market begins to
soften, it's those who get back to the
basics first who will buck the trend.

Here are some keys for seller and
buyer success during a time of market
softening:

Sellers:
1) Condition of the Property  When
a market is stocked with excess
inventory, except by fluke, the
exceptionally good values sell first.
2) Market Price - Proper pricing
prevents pitifully poor performance.
3) Promotion - It's going to take
more promotion than in a hot market.
Both brokerages and by-owners will
need to keep the ad checkbook handy,
and plan to be creative.

Buyers:
1) During a slow down, the creative
financing options start to disappear at
the loan office            (cont. pg 2)



RE Listings Sold In
My #1 Service Area

(approx 34th to 48th & Hickman to Freeway)

Year     Units Sold     Median SP     % Increase
2000 . . 184 . . . . . . . . . . 98,000 . . . . Baseline
2001 . . 212 . . . . . . . . . .104,000 . . . . . . 6.1%
2002 . . 199 . . . . . . . . . 112,000 . . . . . . 7.7%
2003 . . 177 . . . . . . . . . 118,000 . . . . . . 5.3%
2004 . . 170 . . . . . . . . . 124,900 . . . . . . 5.8%
2005*. .144 . . . . . . . . . 120,700 . . . . . .-3.4%

*Note: Preliminary data for YTD 2005.  Our
company data is running about 12-14% ahead
of 2004, so I recommend drawing no
conclusions from this data until all 12 months
are in.   Fortunately, our NW DSM
neighborhoods have not had a "bubble" so it
would be impossible for it to burst!
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The Real EstateWatch

*Buy 1 Bagel with Cream Cheese
Get a Second One -- FREE! FREE! FREE! FREE! FREE!

MAGIC COUPON MAGIC COUPON MAGIC COUPON MAGIC COUPON MAGIC COUPON - - - - - Exp. 12/31/05

6:30-6:30 M-F -- 7:00-6:30 S&S
4040 University Avenue 274-8994

(Coupon courtesty vendor & Andrew Lietzow--Iowa Realty Co)

Complimentary King Fish Wine!
w/Purchase of Two Dinner Entrees.

MAGIC COUPON MAGIC COUPON MAGIC COUPON MAGIC COUPON MAGIC COUPON - - - - - Exp. 12/31/05

5-9 T-T & 5-10 F-Saturday
4345 Hickman Rd  255-4111

www.flyingmango.com
(Coupon courtesty vendor & Andrew Lietzow--Iowa Realty Co)

One Bite-Size Cheesecake --
FREE!FREE!FREE!FREE!FREE!

with Purchase of any Sandwich.

MAGIC COUPON MAGIC COUPON MAGIC COUPON MAGIC COUPON MAGIC COUPON - - - - - Exp. 12/31/05

8-6 M-F -- 9-12:30 Saturday
901 Beaver Ave     277.1935

www.flarahs.com
(Coupon courtesty vendor & Andrew Lietzow--Iowa Realty Co)

Happy Holidays!   From our house to yours,
and my business to yours!

Sometimes, the year-end holiday season can be a bit
depressing.  Simply searching "How to avoid holiday
blues" on the Internet brought up a whole host of ideas
to help ward off the blahs.

May this Christmas and New Years season include
much joy for all who read these words!
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(Bucking the Trend, cont.)
but sellers begin to meet the demand by offering their
own creative financing, including carry-backs, contracts
and assistance with closing costs.
2) The only thing more sacred than a FICO score is
cash. - It takes one or the other to buy.  Lenders will be
pulling back, requiring higher scores, greater investments
of cash, or both, as they seek to decrease risk.
3) There will be more bargains - Increased inventory
equals increased opportunity.  There has never been a real
estate slowdown which hasn't made a large number of
people wealthy.  ACL


